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Foresight Group overview
A sustainability-led infrastructure and private equity investment manager, founded in 1984 
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All figures as at 30 September 2022 unless otherwise stated.
1. As at 31 December 2022.
2. £21.5 million as at 30 September 2022 (H1 FY23), including acquisition activity.
3. As defined by the London Stock Exchange Green Economy Mark.

4. Five-star PRI scores awarded across the Group, Private Equity and Infrastructure divisions. Issued in 
September 2022, see Foresight website for more details. 

5. Including launch of US based Cromwell Foresight Global Sustainable Infrastructure Fund in February 
2023.

Focus on renewable energy and 
the energy transition

Extensive capabilities and deep 
regional relationships

Private market expertise applied 
to listed markets

INFRASTRUCTURE PRIVATE EQUITY FORESIGHT CAPITAL 
MANAGEMENT (“FCM”)

150+
investment 

professionals

4.3GW
total green 

energy 
technology 
capacity3

PRI scores4

FORESIGHT GROUP

£9.5bn  
AUM1

350+ 
assets

£1.4bn 
AUM1

250+ 
portfolio 

companies

£1.4bn 
AUM1

7
investment 

vehicles5

£12.3bn
AUM1

£9.0bn
FUM1

42.4%
core EBITDA 

pre SBP 
margin2

Listed on London Stock Exchange in February 2021

8
countries 

across 
Europe, 

Australia & 
US
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Private Equity division overview
Investing in SMEs across multiple sectors and development stages, through economic cycles

1. Experienced team of private equity professionals

 c.50 investment executives

 250+ investments managed by the team in their careers

2. Broad and diverse range of fund structures1,2
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All figures as at 30 September 2022 unless otherwise stated.
1. Approximate figures with certain Private Equity funds having overlapping mandates. 
2. As at 31 December 2022.
3. Assets under Management (“AUM”), with AUM being materially equivalent to Funds under Management from a Private Equity division perspective.
4. Infrastructure division funds that invest into structured debt assets, with these assets being managed by the Private Equity team.
5. Excludes structured debt portfolio. 

6 funds
£423m3

Venture Capital

2 funds4

£179m3

Structured debt

13 funds
£752m3

Growth / Buyout

28%

22%16%

13%

13%

8% TMT

Healthcare

Industrial/manufacturing

Business services

Consumer/leisure

Engineering/industrials

3. Among the most active investment managers in the market

 Focused on initial investments up to £10m and structured debt 

 19 managed funds, including 12 regional2

 Well-balanced portfolio of over 250 portfolio companies

 Team synergies and structure, operating across funds

Private Equity portfolio split by carrying value5
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Consistent strategy applied over a number of years

Strategy provides multiple fund raising avenues AUM by financial year ended 31 March, £bn

Has supported continued strong growth
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Regional SME focus

 Multiple sources of capital – both retail and institutional

 Differentiated local network driving deployment

Multiple fundraising initiatives each year

 Retail funds – incremental, consistent inflows

 Institutional funds – always multiple fundraising opportunities

 Strategy avoids binary fundraising risk

Targeting valuable funds

 Recurring revenues combined with attractive margins

Team structure and culture

 Drives synergy across funds

 Designed to operate at this end of the market

Continue to seek out new asset classes and avenues for growth

 Recently – structured debt, litigation finance, standby power
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 FY22: £216 million raised across strategies

 FY23 to December 22: 

o Inclusive of Downing LLP acquisition (+£275m1) 

and first close of four new funds (+132m)

1. AUM at point of acquisition and excluding post acquisition valuation movements.
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Investment case studies
Partnering with portfolio companies to create value sustainably
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Indian street food restaurant chain

Sector: Consumer / Leisure 

Investment: £3.5m (July 2017)

Divested: c.3.5x (Jan 2023)

 Built market leading management team

 Grown from three to fifteen restaurants

 Created > 500 jobs

 Ranked 16th best UK company to work for in 2022

 Exit to mid market PE

Software tool developer

Sector: TMT

Investment: £3.1m (April 2018)

Divested: c.16.0x (June 2022)

 Developed suite of high-performance software assets

 Pivoted away from automotive

 Delivered IRR of nearly 100% per annum

 Exit to US corporate buyer

SME lending

Sector: Structured debt 
Investment: £114.5m 
(cumulative since August 2017)

 Foresight facility grown >3x after five extensions

 Currently has 470 SME clients

 Three new offices opened in last 12 months
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Divisional benefits to Foresight Group
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Financially and strategically accretive

Valuable and predictable high margin contribution to Group core EBITDA

Expertise and experience supporting other divisions - examples

Strong and positive reputation, with ESG focused investment management 

Attractive fee margins 
earnt on committed 

capital

Performance fees

Infrastructure 
Investing in strategies or business plans 

rather than single assets

Regional network
Provides supplemental origination

100% of AUM 
in LP and evergreen 

vehicles2

10 year
typical LP investor 

commitment

ShortlistedAwards

1. Weighted by Private Equity fund AUM as at 31 December 2022.
2. Evergreen funds defined as having no pre determined end of life and therefore have the capability to raise future capital.
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Division outlook
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Remain one of the most active SME investors, with differentiated operating model

Equity gap widened post COVID-19

Market leader in the up to £10 million transaction sector

 The most attractive in the UK & Ireland private equity market from a value creation perspective

Well positioned to support our diverse portfolio through prevailing market conditions

 Utilising our experience of investing through various economic cycles 

Strong investment pipeline 

 In the last 12 months, launched four funds and added capital to a number of others

 Foresight well placed to capitalise on SME funding gap and cyclical nature of bank appetite

 Aligned with the levelling up agenda

Low exposure to interest rate rises 

 Low number of levered portfolio companies
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Disclaimer

NOT FOR PUBLICATION, DISTRIBUTION OR RELEASE, DIRECTLY OR INDIRECTLY, IN OR INTO THE UNITED STATES OF AMERICA (INCLUDING ITS TERRITORIES AND DEPENDENCIES, ANY STATE OF THE UNITED STATES AND THE DISTRICT 
OF COLUMBIA), CANADA, AUSTRALIA, NEW ZEALAND, JAPAN, THE REPUBLIC OF SOUTH AFRICA, THE REPUBLIC OF IRELAND OR ANY OTHER ANY JURISDICTION IN WHICH SUCH DISTRIBUTION OR RELEASE WOULD BE UNLAWFUL, OR 
TO ANY RESIDENT THEREOF.

This presentation has been prepared by Foresight Group Holdings Limited (the "Company") for informational and background purposes only.

This presentation does not constitute or form part of any offer or invitation to purchase, sell or subscribe for, or any solicitation of any such offer to purchase, sell or subscribe for, any securities in the Company nor shall this 
presentation or any part of it, or the fact of its distribution, form the basis of, or be relied on in connection with, any contract therefor. The distribution of this presentation or any information contained in it may be restricted by 
law in certain jurisdictions, and any person into whose possession any document containing this presentation or any part of it comes should inform themselves about, and observe, any such restrictions. 

No reliance may be placed, for any purposes whatsoever, on the information contained in this presentation or on its completeness and this presentation should not be considered a recommendation by the Company or any other 
party in relation to any purchase of or subscription for securities of the Company.  No representation or warranty, express or implied, is given by or on behalf of the Company or any of its respective directors, partners, officers, 
employees, advisers or any other persons as to the accuracy, fairness or sufficiency of the information or opinions contained in this presentation and none of the information contained in this presentation has been independently 
verified by any person.  Save in the case of fraud, no liability is accepted for any errors, omissions or inaccuracies in such information or opinions. Information in this presentation relating to the price at which relevant investments 
have been bought or sold in the past or the yield on such investments cannot be relied upon as a guide to the future performance of such investments.

The presentation may not be copied, reproduced or further distributed, in whole or in part, to any other person, or published, in whole or in part, for any purpose without the prior written consent of the Company.

None of the Company's securities have been, nor are expected to be, registered under the United States Securities Act of 1933, as amended (the "Securities Act"), or under any other securities legislation of any state of the United 
States or in any other jurisdiction where this would constitute a breach of applicable securities legislation. Accordingly, the Company's securities may not be offered or sold, directly or indirectly, within the United States absent 
registration under the Securities Act or pursuant to an exemption from, or in a transaction not subject to, the registration requirements of the Securities Act. No public offering of the securities is being made in the United States. 
This presentation may be made available within the United States solely to a limited number of "qualified institutional buyers" as defined in Rule 144A under the Securities Act.
The Company's securities have not been approved or disapproved by the US Securities and Exchange Commission, any state securities commission or other regulatory authority in the United States, nor have any of the foregoing 
authorities passed upon or endorsed the accuracy or adequacy of this presentation. Any representation to the contrary is unlawful.
The Company is under no obligation to update or keep current the information contained in this presentation or to correct any inaccuracies which may become apparent, and any opinions expressed in it are subject to change 
without notice. Neither the Company nor any of its respective directors, officers, partners, employees or advisers accept any liability whatsoever for any loss howsoever arising from any use of this presentation or its contents or 
otherwise arising in connection therewith.

The presentation may contain forward-looking statements. These statements relate to the future prospects, developments and business strategies of the Company. Forward-looking statements are identified by the use of such 
terms as "believe", "could", "envisage", "estimate", "potential", "intend", "may", "plan", "will" or variations or similar expressions, or the negative thereof. Any forward-looking statements contained in the Presentation are based 
on current expectations and are subject to risks and uncertainties that could cause actual results to differ materially from those expressed or implied by those statements. If one or more of these risks or uncertainties materialise, 
or if underlying assumptions prove incorrect, the Company's actual results may vary materially from those expected, estimated or projected. Any forward-looking statements speak only as at the date of the presentation. Except as 
required by law, the Company undertakes no obligation to publicly release any update or revisions to any forward-looking statements contained in the presentation to reflect any change in events, conditions or circumstances on 
which any such statements are based after the time they are made.

This presentation contains non-IFRS financial information which the Company's management believes is valuable in understanding the performance of the Company. However, such non-IFRS information is not uniformly defined by 
all companies and therefore it may not be comparable with similarly titled measures disclosed by other companies, including those in the Company's industry. Although these measures are important in the assessment and 
management of the Company's business, they should not be viewed in isolation or as replacements for, but rather as complementary to, the comparable IFRS measures.
Certain data contained in this document, including financial information, have been subject to rounding adjustments. As a result of this rounding, the totals of data presented in this document may vary slightly from the actual 
arithmetic totals of such data. In certain statistical and operating tables contained in this document, the sum of numbers in a column or a row may not conform to the total figure given for that column or row. Percentages in tables 
and elsewhere in this document may have been rounded and accordingly may not add up to 100%.
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For further information, please contact: Foresight Group LLP The Shard
32 London Bridge Street
London SE1 9SG
United Kingdom 

t:  +44 (0)20 3667 8100
e:  info@foresightgroup.eu
w: foresightgroup.eu
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